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Disclaimer

This presentation may contain certain forward-looking statements and opinions. Forward-looking statements are statements that do not relate to historical facts and events and
such statements and opinions pertaining to the future that, for example, contain wording such as “may,” “might,” “will,” “could,” “would,” “should,” “expect,” “intend,” “plan,”
“objective,” “anticipate,” “believe,” “estimate,” “predict,” “potential,” “continue,” “ongoing,” or the negative of these terms, or other comparable terminology intended to identify
statements about the future. Forward-looking statements contained in this presentation include, but are not limited to, statements about: our addressable market, market growth,
future revenue, key performance indicators, expenses, capital requirements and our needs for additional financing, our commercial launch plans, our strategic plans for our
business and products, market acceptance of our products, our competitive position and developments and projections relating to our competitors, domestic and foreign
regulatory approvals, third-party manufacturers and suppliers, our intellectual property, the potential effects of government regulation and local, regional and national and
international economic conditions and events affecting our business. We cannot assure that the forward-looking statements in this presentation will prove to be accurate.
Furthermore, if our forward-looking statements prove to be inaccurate, the inaccuracy may be material. These statements involve known and unknown risks, uncertainties and
other important factors that may cause our actual results, levels of activity, performance or achievements to be materially different from the information expressed or implied by
these forward-looking statements.

The forward-looking statements and opinions contained in this presentation are based on our management’s beliefs and assumptions and are based upon information currently
available to our management as of the date of this presentation and, while we believe such information forms a reasonable basis for such statements, such information may be
limited or incomplete, and our statements should not be read to indicate that we have conducted an exhaustive inquiry into, or review of, all potentially available relevant
information. In light of the significant uncertainties in these forward-looking statements, you should not regard these statements as a representation or warranty by us or any
other person that we will achieve our objectives and plans in any specified time frame, or at all. Actual results, performance or events may differ materially from those in such
statements due to, without limitation, risks generally associated with product development, including delays or challenges that may arise in the development, launch or scaling of
our new products, programs or services, challenges in the commercialization of our products and services, the risk that we may not maintain our existing relationships with
suppliers or enter into new ones, or that we will not realize the intended benefits from such relationships, any inability to protect our intellectual property effectively, changes in
general economic conditions, in particular economic conditions in the markets on which we operate, changes affecting interest rate levels, changes affecting currency exchange
rates, changes in competition levels, and changes in laws and regulations, and other risks described under the caption "Risk Factors" in our Form 20-F (Commission file number
001-40277) and elsewhere in the documents we file with the Securities and Exchange Commission from time to time. The information, opinions ad forward-looking statements
contained in this announcement speak only as of its date, and are subject to change without notice and we undertake no obligation to update any such forward-looking statements
for any reason, except as required by law.

This presentation contains estimates, projections and other information concerning our industry, our business, and the markets for our products and services. Information that is
based on estimates, forecasts, projections, market research or similar methodologies is inherently subject to uncertainties, and actual events or circumstances may differ materially
from events and circumstances that are assumed in this information. Unless otherwise expressly stated, we obtained this industry, business, market and other data from our own
internal estimates and research as well as from reports, research surveys, studies and similar data prepared by market research firms and other third parties, industry, medical and
general publications, government data and similar sources. While we believe our internal company research as to such matters is reliable and the market definitions are
appropriate, neither such research nor these definitions have been verified by any independent source.
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Olink at a glance

Company profile

Swedish proteomics company founded in 2016 active in protein biomarker
discovery and development

Market leader with a unique proprietary technology, Proximity Extension
Assay (PEA), with strong IP utilizing NGS and gPCR for readout

- Agnostic to NGS and gPCR platforms
548 employees with 208 on the commercial team

Strong commercial execution with KOLs, academia, and biopharma through
a global direct sales force

Offers distributed kits and fee-for-service

Market opportunity

$35B TAM for research and clinical applications

- High-plex: 1,000s of proteins in 1,000s of samples
— Mid-plex: 10-100s of proteins in 1,000s of samples
- Low-plex and Dx: 5-10 proteins

Targeting ~5k NGS systems for high-plex

Targeting ~4k mid-plex proteomics labs

Clinical decision making

3Q 2022 momentum and recent highlights

Continued strong execution on all strategic value drivers

Revenue growth 59% YoY, with 42% of total from reagent kits
Strength from hi-plex to low-plex

Explore was 68% of revenues with 49% generated from reagent kits

40 Explore customer installations with ~$725K LTM average revenue pull-
through per customer

63 Signature installations at end of quarter

Excellent progress towards a return to profitability

1,000+ peer-reviewed publications citing use of PEA technology

Ambition and growth strategy

Aiming for #1 share in the emerging field of proteomics and establishing
NPX as the gold standard

Growing customer internalization through a distributed kits model
Driving PEA in clinical decision making

Unlocking the mid-plex market with Signature and “Flex” product
Expanding protein library and increasing throughput of Explore platform
Investing in R&D to maximize the potential of the platform

Scaling up the organization to accelerate growth
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How Olink wins

High sensitivity

IL-8; 30 fg/ml

Dynamic range

Library of 3000 proteins covers 10 logs (fg — mg)

Proprietary PEA
technology

Solving fundamental
challenges in proteomics:

Quality, throughput and cost

Cost efficient

Piggyback on cost evolution in NGS

Minimal sample voltime
S

B
Edual to or less than 1 ul of sample required

Scalability

Offering discovery to Dx
on one technology platform
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Unique and holistic product offering applicable from discovery to Dx

Explore Target 96 Focus

Choose from fifteen carefully designed panels built

Measure ~3k proteins with minimal biological for specific area of disease or key biology process

sample. Aggressively expand our protein
biomarker targets to meet every customer Custom developed for each client/use case

need across all proteomics use cases.
Ta rget 48 First LDT by Octave Bioscience to monitor
disease management / progression in

EXp | ore 384 Introducing our 48-plex Cytokine panel multiple sclerosis (MS)

with absolute quantification

Forming the basis of our Dx offering

Minute sample volume, <1pl, and outstanding ) ) ) Available in select MS centers
throughput, 14 M measurements per Aggressive expansion of product portfolio
week/system and offering

Explore kit launched in 2021 .
Signature

Light and nimble benchtop system
purpose built for PEA. Began deliveries =
and revenue recognition in 4Q 2021.



0 Olink® ®
‘ A@elerating proteomig together
&

O
Br.pak—tHrough suence with Olink | 4n high- |mpac'c peer "reviewed literature
Nq/vpl 000* pubﬁcatlons acrpss every major therapeutic area s o ®

I/hulm 5 “’l)nmnu

Large-scale plasma proteomic profiling identifies a

high-performance biomarker panel for Alzheimer’s disease

screening and staging

Yuanbing Jiang' | XiaopuZhou'** | FannyC.Ip'** | PhilipChan’ | YuChen'2%*

NicoleC.H.Lai* | KitCheung"

Bonnie WY. Wong' | Andrew

KinY.Mok*2%? | John Hardy

Nancy Y.1p'2*
Proteomics-Enabled Deep Learning
Machine Algorithms Can Enhance
Prediction of Mortality
Ut K a0 i B 0 i b

0
3 KeitingDn bk b, Bber s Schos, D
w0 Hokes Thick, MD.* Phlip Lutz, MD, P>

[ —————————
HEToDS e e sk Cutemmir byt 2mas Gl Reports

Medicine

Longitudinal proteomic analysis of severe COVID-19
reveals survival-associated signatures, tissue-
specific cell death, and cell-cell interactions

L 036,099, Bexca
e ot AN 07X 013 5

COMCLUSIONS ML v i spmtan ok ks ocsptrn
et of s e oty s st renod adons

e -

Highiight

« 16% of COVID-19 patients display anatypical lov
inflammatory plasma proteome

« Sovero COVID-19 is associated with haterogenec
protoomic responses

+ Death of vins-infected Iung epithelialcells i a ke
sovero disease

« Lung monocyte/macrophages drve T call activat
together promoting epithelial damage

021 The Autrors

Authors
Michal R. Filbin, Amay Mehta,
‘Aloxis M. Schneider,

Moshe sw;.nman “Ne Hacohen,
Marcia B. Goldbers

Comespondence
etaboli

Genomic and drug target evaluation of 90
cardiovascular proteins in 30,931 individuals

Lasse Folkersan 224, Stefan Gustafsson™*“, Qin Wang?%, nmmmmm; Hansen¥,
ork’ en Page™”, Darla V. Zhernakova®™, Yang Wu ™",

e N Enkason, Sorah . Borger, Thbaud .S,

i e , Stefan Enroth 2, Anette Kalnapenkis* 2, Jespar R. Gdin',

Bianca E. Suur’®, Yan Chen®”, jubica Matic*, Jeremy D. Gale**, Julla Lee®>*", Weldong Zhang*=,

Amira Quazi*", Mika Ala-Korpela 944, Seung He Annique Claringbould

John Danesh5:4:52%2, Georga Davey Smth©)**, Federico de Masi™’, S6lve EImstahi*=,

Gunnar Engstrém, Eric Fauman 5%, Celine Fernandez 5™, Lude Franke*", Paul W. Franks 0%

Vilmantas Gledraltis 52, Chris Haley 9, Anders Hamsten'”, Andmslng.sson“ Asa Johanssonc*

Peter K. Joshi®”, Lars Lind**, Cecilla M. Lindgren*?,Steven Lubl m Palmer 07

Erin Macdonald-Duniop 2™, Martin Magnusson4144% OIIeMnIandev‘“ ot Michsasson %,

Andrew P. Morrisi«<:#, Reedik Mg, Michael W. Nagle(>*, Pater M. Nilsson >3,

Jan Nisson' %, Marju Orho-Melander*, Ozren Polasak”, Bam Prins 04, Elk alson',

Ting QP*%, Marketa Sjogren®, Johan Sundstrém <, Praveen Surendran®*=:

UrMo Vosa®™, Thomas Werga 2%, Rasmus Wernrssor”, Harm-Jan Wostra®O*, an Yang 5%,

Alexandra Zhernakova?™, Johan Arioy?, Jingyuan Fu®>*, J. Gustav Smith*++, Tonu Esko 0™

Caroline Hayward >, UN Gyllenster, MikaelLanden >, Agneta Siegbalin, James F. Wiksor™,

Lars Wallentin’™®, Adam S. Butterworth 025725, Michaal V. Holmes 02425, Erk Ingelsson 0%«

‘and Anders Malarstigo 242

gt ol e ok anddoet ety s Somors o o oo kg o
astargets forpharmacological ntervertion. drepkcate proten quantitatve ot ac (QTL)for 90 cardiovss-
ot nver 30000 i ruumm i m pnYumlS mmn; Torachprten.werthr pertempsiay
manpin ooty rne QL e nd se egulatoy fndings with othogonal
g e ecdons perierts CABCA s TR i s chemie o
{or R RS withcottet egaion. il w S oy rges: 2 oS o e ot

ORIGINAL ARTICLE .

Plasma proteomics identifies leukemia inhibitory factor (LIF) as a novel
predictive biomarker of immune-checkpoint blockade resistance

ot e ot s Pt . A L Nt o Lo C S, A o™

W ntura comiscientificreports

SCIENTIFIC
REPORTS

Sk Inmune hcions ldr (C) e o Wl wed 1 nclony W ¢ pres——"

crucal need 1 identty nvel a0
entaly tosc and cogly westmer B ot

Cbeuts i e f g, £ f ot 1£ o 4
e vt i e of o e st Untargeted longitudinal analysis . .

£ paents teated i

e
m{n’x uwruu:z::.,»h :r:v:wnwm, evels, linical ben of a We”ness Cohort |dent|ﬁes
e = markers of metastatic cancer years
R e e ot mrns prior to diagnosis

This novelchical dataet biings trong evdencefor th roleof I s potenta
1 suggests It argetg LI or 1 pathay may represént  promisig appros
crcr ey incombination wih G5
s U, inmunotherapy, bomarkes, resstance

T MUgis 2, oa Rappapr— =t ~—
ety Gastrosterlogy 2021161-1526-1539

BASIC AND TRANSLATIONAL—ALIMENTARY TRACT

e art 70101 K Systemic Inflammation in Preclinical Ulcerative Colitis
oo, do o e e -
l " Daniel Bergemaim, Erik Andersson, Johan Hultdin,” Carl Eriksson, Stephen T. Rush;
i ~' Rahul Kalla, Alex T. Adams,” Asa V. Keita,” Mauro D'Amato,  Femando Gomollon,
fotogte g Jorgen Jahnsen, """ IBD Character Consortium, Petr Ricanek,’® Jack ngi

Dirk Repsilber,” Pontus Karling,”” and Jonas Halfvarson’

Mechanistic Insights of Empagliflozin in .
Nondiabetic Patients With HFrEF
From the EMPA-TROPISM Study

o Avti Regen . . 0.4+ Andery Rodiges Coxdero, WD,

BACKGROWND sevrst i v sttt th s o e e of e sk S
e T 38 kg otk s . b f o
. o o SET2A mHFES ave ot b et i
protins. METHODS: We bined s campls bobabed o
from individusls who developed ulcerative colls e in bl e METHODS T sty was oty ks of s v i e EMPA-TROASM TR e e crdoc
(5= 72) nd miched heakhy sonrs (s 0 w3 e AL
epulationbaed screrig cobart We messred 52
o i e Vbt 3 iy e
=10 t

o i e

sl ersive il S
0) e ot
H s ey ...,.,mm s .

snpared with.conr

ety mproves sty ettty s, et s .
Thes .

e o o e 5 o the s of
et ot s o Epagiin h!mvﬂ«n:hum(n < Ay
0Am Gl



‘ A

A

68%

Coverage of all major

Year over year served all 20 of the Explore revenues Reagent kit Untapped base of A E e Untapped base of
revenue growth in largest biopharma share of share of Illumina NGS systems EiE o proteomics labs
3Q22 (unaudited) < E 3Q22 total revenues 3Q22 total revenues addressable by Olink e addressable by Olink

« @ A 1 —.



I Explore labs '
I signature labs

M Biomark core labs ‘Pé :
725k

h

LTM Explore average

Sample potential Explore revenues Kits revenue . . Cumulative Signature
Explore customer revenue pull-through Olink Biomark core
installations PGS on Explore share of share of labs placements at end of
installation externalizations LTM total revenues LTM total revenues 3Q22

« @ —
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Market leader with a differentiated technology platform enabling customers
from Discovery to Dx

\
\
\
\
\
\
\

/
P

Proprietary PEA |
technology A market leader

Proximity Extension Assay (PEA) Strong commercial execution
Solving fundamental challenges in proteomics

Discovery to Dx

$35bn TAM opportunity
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Actionable science driving rapid customer adoption and growth
1,000+ publications as of November 2022

Evolution of publications based on PEA? Customer account acquisition
Number of publications (accumulated) Total number of accounts served since inception
050
753
768
637
45%
70% 5-yr CAGR
5-yr CAGR 513 469
349 329
123 116
54
FY16 FY17 FY18 FY19 FY20 FY21 3Q22 FY16 FY17 FY18 FY19 FY20 FY21 3Q22

1PEA publication count exceeded 1,013 as of November 7, 2022. Publication counts are estimates.
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Third quarter financial results (unaudited)

Financial highlights Segment breakdown
USDM % of total

3Q 2021 3Q 2022

Total revenue $20.0 $31.8 48% kit

|:| Service

42% [ ] other

Total EBITDA ($7.9) ($3.7)

Headcount development
#Headcount

Total adjusted EBITDA! (S7.5) ($1.7) 548
416

Gross profit (%) 62.1% 66.1 % 214

70 71

Adjusted gross profit (%)? 65.6 % 68.6 % FY16  FY17  FY18  FY19  FY20  FY21  3Q22

1. Adjusted EBITDA is a non-IFRS measure and defined as profit for the year before accounting for finance income, finance costs, tax, depreciation, and amortization of acquisition intangibles, further adjusted for management adjustments and share based compensation
expenses. Refer to Appendix for non-IFRS reconciliation.

2. Adjusted Gross Profit is a non-IFRS measure and defined as revenue less cost of goods sold, which is then adjusted to remove the impact of depreciation and the impact of material transactions or events that we believe are not indicative of our core operating performance,
such as share based compensation expenses. Refer to Appendix for non-IFRS reconciliation.

11
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Third quarter 2022 revenue (unaudited)

Revenue by segment

$31.8 million in revenue for 3Q 2022, representing 59% YoY growth on a reported basis

Revenue by geography

USD’000 USD’000
[ 13021 [ ]3Q22 [ ]3Q21 [ ]3Q22
+80%
15,011
15,123 15,132 12,404
13,395 11,803
6,874
4,358
3,668 3,245
1,183 1,297
7 [ ]
Kit Service Other Americas EMEA (2) China & RoW (1)

Explore accounted for 68% of revenue in 3Q 2022, with Y/Y service segment and kit segment growth

of 0% and 265%, respectively

1. RoW includes Japan and RoW. 2. EMEA includes Sweden.

12
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Third quarter 2022 adjusted gross profit percentage (unaudited)

Adjusted gross profit percentage by segment?!
UsD’000

[ ]3Q21 [ ]3Q22

91% 89%
Fieipiel € Reported GM 74%
88%
87%
599 Reported GM
% 55%
74% 49%
Reported GM
Reported GM
55% Reported GM
51%
49%
Kit Service Other

Adjusted gross profit percentage was 68.6% in 3Q 2022, reflecting investments into our service to continue buildout of lab capacity and
deliveries to UKB-PPP

1. Adjusted Gross Profit is a non-IFRS measure and defined as revenue less cost of goods sold, which is then adjusted to remove the impact of depreciation and the impact of material transactions or events that we believe are not indicative of our core operating performance,
such as share based compensation expenses. Refer to Appendix for non-IFRS reconciliation.
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Third quarter 2022 operating expenses (unaudited)

$29.0 million in total operating expenses for 3Q 2022, compared to $24.1 million in 3Q 20211

Selling expenses Research and development expenses General and administrative expenses
UsD’000 UsD’000 UsD’000
11
11,240 6,443 11,086 ,998
9,035
4,210
3Q21 3Q22 3Q21 3Q22 3Q21 3Q22

Olink is investing according to its strategic plan, hiring in the commercial and R&D team:s,

while expecting a return to profitability for FY23

1. Total operating expenses includes Other operating income/(loss).

14
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Constant currency revenue growth of 68% vs reported revenue growth of 59%
FX impact driven by strengthening of the USD against the EUR, SEK, and GBP

Q3 2022 revenues by currency

FX rate change Q3’22 on Q3’21

MUSD Index rebased at 100 with 3Q21 as base year
31.8
100
Usb 100
\ 100
EUR 5
usD 23.0 | 100 o
=
| 100
EUR GBP | 85
GBP c g |94
CNY\ 0.7 ‘
. 100
JPNX - 0 0.4 JPY 79
Q3 2022 [ ]a32021 [_]Q32022

Currency rates from Olink ERP system, sourced from the Swedish Riksbank

Comments

Olink generated 73% of revenues in USD in
Q3 2022.

Currency flows largely stem from business
activities in the Americas, but there are USD
paying customers in other regions as well.

Other key currencies are EUR, SEK (Sweden)
and GBP stemming from customer
transactions in our EMEA region.

In Q3 2022 we saw a continued strengthening
of the USD against most key currencies,
leading to a currency headwind compared to
prior year (as set out opposite) and against
the FX rates used for internal planning.

15
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2022 guidance — expecting rapid growth

We expect full year 2022 revenue to be in the range of $138 million to 5142 million; representing growth of 45% to 49%,

with constant currency revenue expected near the top end of this range, and reported revenue expected near the bottom end of this range

2022 revenue guidance

USDM
+45-49%
138 -142
D v
95
D .
54
46
FY19 FY20 FY21 FY22

We expect strong sustainable growth, and continued investment into our organization

16
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Olink management team and organization

Management team Overview of the Olink organization in 2022

| = >548
Jon Heimer Oskar Hjelm Rickard El Tarzi Employees worldwide
Chief Executive Officer Chief Financial Officer Chief Strategy Officer
7N ) >208
Employees on the commercial team
Carl Raimond Fredrik Netzel
Chief Commercial Officer Chief Operating Officer
Employees in R&D

Ida Grundberg, PhD

Chief Scientific Officer

y =

Johanna Isander Linda Ramirez-Eaves
Chief People Officer General Counsel

17
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" Accelerating proteomics together

Our vision Our mission

Enable Accelerating
understandmg of |  \ proteomic
real- -time human together
biology | ‘

Genomics Epigenomics  Transcriptomics Proteomics  Metabolomics A complete picture of
real-time human biology
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Non-IFRS reconciliations

We present certain non-IFRS financial measures because they are used by our management to evaluate our operating
performance and formulate business plans. We believe that the use of these non-IFRS measures facilitates investors’
assessment of our operating performance. We caution readers that amounts presented in accordance with our definitions
of adjusted EBITDA, adjusted gross profit, adjusted gross profit margin, adjusted gross profit margin by segment, and
constant currency revenue growth, may not be the same as similar measures used by other companies. Not all companies
and Wall Street analysts calculate the non-IFRS measures we use in the same manner. We compensate for these limitations
by reconciling each of these non-IFRS measures to the nearest IFRS performance measure, which should be considered
when evaluating our performance. We encourage you to review our financial information in its entirety and not rely on a
single financial measure.

We are not able to forecast constant currency revenue on a forward-looking basis without unreasonable efforts due to the
high variability and difficulty in predicting foreign currency exchange rates and, as a result, are unable to provide a
reconciliation to forecasted constant currency revenue.
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Non-IFRS reconciliation (constant currency revenue growth)

Three mos ended Three mos ended
Sep 30, 2022 Sep 30, 2021

(S in thousands)

Revenue $31,772 $ 19,974
Revenue growth (IFRS) 59 %
Foreign exchange impact -9 %

Constant currency revenue growth 68 %

We use the non-IFRS measure of constant currency growth, which we define as our total revenue growth from one fiscal year to the next on a constant currency exchange rate basis.
We measure our constant currency revenue growth by applying the current fiscal period’s average exchange rate to the prior year fiscal period.

20
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Non-IFRS reconciliation (adjusted gross profit)

Y T Three mos ended Three mos ended
Sep 30, 2022 Sep 30, 2021

Gross profit $ 20,987 $12,409

Gross profit % 66.1% 62.1%

Less:

Depreciation charges S 748 S 691

SBC expenses S 65 -

Adjusted gross profit $21,800 $13,100

Adjusted gross profit % 68.6% 65.6%
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Non-IFRS reconciliation (adjusted EBITDA)

Y T Three mos ended Three mos ended
Sep 30, 2022 Sep 30, 2021

Operating profit (loss) $(7,969) $(11,646)

Add:

Amortization $2,708 $2,650

Depreciation $1,532 $1,106
EBITDA $(3,729) $(7,890)

Management adjustments $189 $39

SBC expenses $ 1,808 $335

Adjusted EBITDA $(1,732) $(7,516)
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Non-IFRS reconciliation (adjusted gross profit)

Kits revenue

Service revenue

Other revenue

(S in thousands)

Three mos ended

Three mos ended

Three mos ended

Three mos ended

Three mos ended

Three mos ended

Sep 30, 2022 Sep 30, 2021 Sep 30, 2022 Sep 30, 2021 Sep 30, 2022 Sep 30, 2021

Gross profit $11,699 $3,212 $7,688 $8,317 $1,600 $ 880
Gross profit % 87.3% 87.6% 50.8% 55.0% 49.3% 74.4%
Less:

Depreciation charges S 142 S 116 $ 605 $575 - -

SBC expenses S$42 - $23 - - ,
Adjusted gross profit $11,883 $3,328 $8,316 $ 8,892 $1,600 $ 880
Adjusted gross profit % 88.7% 90.7% 55.0% 58.8% 49.3% 74.4%

23



